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Get your paperwork in order

• CCR 
• PPE
• ORCA
• Commercial Price List
• Warranty info
• Specification and testing info
• DUNS
• Tax ID
• etc.
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Other Tips

• Stick with what you do best.  
• Get Energy Star or other recognized 

certification for your product, if applicable
• Market yourself here at GovEnergy
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Contracting Vehicles

• GSA Schedule
Allows you to control your own products and services
Teaming arrangements with other companies
Subcontracting
But it doesn’t guarantee a sale

• Other Considerations
Sole Source Contract
Unsolicited Proposals
Appropriated funds projects, FedBizOps
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Speaker Contact Information

EW Dovel
Harris Lighting
edovel@harrislights.com
904-838-7980
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